NORTHWESTERN MUTUAL
PRIVATE CLIENT GROUP

SYMPHONY
FINANCIAL

INVESTMENT

Review of Portfolio
Asset Allocation
Assessment of Risk

Investment Line Up
Due Diligence

Time Horizon Planning

Portfolio Organization
and Consolidation

Account Aggregation /
Comprehensive
Investment Reviews

Review of Investments
held outside our Firm

Investment Policy Statement

Portfolio Maintenance /
Rebalancing

Concentrated Position
Management

Wealth Distribution and
Withdrawal Strategies

Restricted Stock Units /
Grants / Options Planning

Alternative Investments*
Private Equity
Hedge Funds
Senior Credit Funds

Real Estate Funds

Tax Sensitive
Investment Strategy

Review of Cost-basis
Gain and Loss Harvesting

Optimizing Income
Distribution

FINANCIAL TRACKING AND PLANNING

RETIREMENT

Retirement
Goal Setting

Values, Vision
and Goals

Retirement
Income Need

Projections and
Scenarios

Retirement Risks /
Threats to Financial
Independence

Market & Sequence
of Return Risk

Inflation & Tax Risk

Income Distribution
Planning

Social Security
& Medicare

Tax Minimization

Cash Flow
and Budgeting

IRA’s: Traditional, Roth,
Roth Conversion, Inherited

Employer-sponsored
Plans & 401(k)’s

Annuities and
Pension Planning

RMD & Withdrawal
Strategies

INTEGRATED WEALTH MANAGEMENT

CASH FLOW &
BUDGETING

Review of
Income Sources

Review of
One-time Expenses

Planned
Large Expenses

Expenses &
Budgeting

Emergency
Funding / Buffer

Debt Management
and Mortgage

Planning

Lines of Credit

RISK MANAGEMENT &
INSURANCE

Review of Existing Risk
Management Plan

Risks to Human Capital
Life Insurance
needs analysis
and planning
Disability income needs
Risk to Financial Capital

Long Term Care Risk

Long-Term Care
Planning and funding

Longevity Risk
Health Care Risk

Liability Risk

EDUCATION

Goal Setting
and Education
Funding Philosophy

529 College
Savings Plans

Gifting / UGMA /
UTMA / Trusts

Roth IRA
for Children

Funding and
Distribution Strategies

Alternative Sourcing

Student Loans /
Home Equity

ADVISORY CLIENT CONCIERGE SERVICE:

Coordinate with other advisors such as your attorneys

and accountants

Hold regular meetings and ensure that all planning is
well coordinated and implemented

Maintain copies of documents, such as insurance policies,
estate planning and legal documents and tax returns

SKOKIE OFFICE

MCHENRY OFFICE

BUSINESS

Review Objectives
Retention of Key Employees

Health Benefits
(company sponsored)

Retirement Plans;
401(k)s, SIMPLE IRAs

Non-Qualified Deferred
Comp Plans

Group Life and Disability
Insurance Planning

Key Man

Buy/Sell Agreement
Funding

Disability Overhead
Succession Planning
Family Transition Plan
Sale to Strategic Buyer
Private Equity Sale

Sale to ESOP

ADVICE AND GUIDANCE

ESTATE PLANNING
& CHARITABLE GIVING

Wills and Living Trusts

Living Will /
Health Care Proxy

Testamentary Trust

Guardians, Executor
and Trustees

Power of Attorney

Charitable Trusts
& Giving

Trusts

Irrevocable Trust
& Life Insurance

Marital Trust
Planning for llliquid
Business interest

and real estate

Advanced Wealth
Transfer Planning

Planning for Children
with Special Needs

Estate and
Transfer Taxes

NAPLES OFFICE

OTHER INSURANCE
COVERAGE

Health Insurance
Medicare Questions

Homeowner’s /
Renters Insurance

Liability and
Umbrella Coverage

Medicaid Planning

TAXES

Health Savings &
Flexible Spending
Accounts

Deductions and
Credits

Tax Location
Planning

Financial Representatives do not render tax or legal advice.
Consult with a tax professional or attorney for tax advice and legal
services that are specific to your situation. The products and
services referenced are offered and sold only by appropriately
appointed and licensed entities and financial advisors and
representatives. Financial advisors and representatives and their
staff might not provide all the products or services discussed above.

5215 Old Orchard Rd, Suite 1200, Skokie, IL 60077
Phone: 847-232-1900 | Fax: 847-713-4806
www.symphonyfinancial.nm.com

5435 Bull Valley Rd, Suite 312 McHenry, IL 60050
Phone: 847-232-1900 | Fax: 815-385-6904
www.symphonyfinancial.nm.com

4851 Tamiami Trl N, Suite 302, Naples, FL 34103
Phone: 847-232-1900 | Fax: 847-713-4806

*For Qualified Purchasers Only. www.symphonyfinancial.nm.com



Robert William Bolt, Joshua S Lerner, Thomas G McBreen, Keith Spengel, Daniel Joseph Clancy, Paul M Gavin, Daniel Hanke, Matthew Lowell, Andrew J Pesko, Matt J Pulaski, Matthew Serrano and Clayton Slifer use Symphony Financial
as a marketing name for doing business as representatives of Northwestern Mutual. Symphony Financial is not a registered investment adviser, broker-dealer, insurance agency or federal savings bank. Northwestern Mutual is the marketing
name for The Northwestern Mutual Life Insurance Company, Milwaukee, WI (NM) (life and disability insurance, annuities, and life insurance with long-term care benefits) and its subsidiaries. Robert William Bolt, Joshua S Lerner, Thomas
G McBreen, Keith Spengel, Daniel Joseph Clancy, Paul M Gavin, Daniel Hanke, Matthew Lowell, Andrew J Pesko, Matt J Pulaski, Matthew Serrano and Clayton Slifer provide investment advisory services as Advisors of Northwestern Mutual
Wealth Management Company® (NMWMC), Milwaukee, WI, a subsidiary of NM and federal savings bank. Robert William Bolt, Joshua S Lerner, Thomas G McBreen, Keith Spengel, Daniel Joseph Clancy, Matthew Lowell, Andrew J Pesko,
Matt J Pulaski and Clayton Slifer are Agents of Northwestern Long Term Care Insurance Company, Milwaukee, WI, (long-term care insurance) a subsidiary of NM. Robert William Bolt, Joshua S Lerner, Thomas G McBreen, Keith Spengel,
Daniel Joseph Clancy, Paul M Gavin, Daniel Hanke, Matthew Lowell, Andrew J Pesko, Matt J Pulaski, Matthew Serrano and Clayton Slifer provide investment brokerage services as Registered Representatives of Northwestern Mutual
Investment Services, LLC (NMIS), a subsidiary of NM, registered investment adviser, broker-dealer and member FINRA (finra.org) and SIPC (sipc.org). Robert William Bolt, Joshua S Lerner, Thomas G McBreen, Keith Spengel, Daniel Joseph
Clancy, Daniel Hanke, Matthew Lowell, Andrew J Pesko, Matt J Pulaski, Matthew Serrano and Clayton Slifer are Insurance Agents of NM.

Northwestern Mutual Private Client Group is a select group of Northwestern Mutual advisors and representatives. Northwestern Mutual Private Client Group is not a registered investment adviser, broker-dealer, insurance agency, federal
savings bank or other legal entity.



